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EXECUTIVE SUMMARY - COMPELLING VALUE PROPOSITION

$4.5 MM $860K 19% 12%

Revenue 2025 Adj. EBITDA 2025 Adj. EBITDA Margin 2y Revenue CAGR

Company Snapshot Investment Highlights

Highly recurring managed services business model with revenue generated from
Managed IT and Cloud services, supporting strong revenue visibility and
predictability

Founded: 2011 01

. . o
e Phoenix, Arizona (60% revenue)

Bend, Oregon (40% revenue) Diversified customer base across healthcare, professional services, nonprofits,
02 manufacturing, construction, and property management sectors with limited
Employees: 19 customer concentration
Customers: 50+ 03 Comprehensive IT solutions platform spanning managed services, cybersecurity,

cloud infrastructure, backup & disaster recovery, and strategic vCIO consulting

Recurring Revenue 67% of Rev (Managed Services + Cloud) Transaction Context

0 Significant runway for organic growth through cross-selling cybersecurity, cloud
1

Monthly Recurring Revenue (MRR) $5,300 (Top 50 clients) migration, Microsoft 365, and compliance solutions into the existing customer
base
Industries Served 20+ Strong regional presence in Arizona and Oregon with an experienced
02

management team and scalable operating platform positioned for strategic

expansion and tuck-in acquisitions.
Average Customer Tenure 5+ Years



COMPANY OVERVIEW - 14 YEAR TRACK RECORD OF PROFITABLE GROWTH
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Phoenix-Based $4.5MN c orofil
MSP Rev ‘25 ustorner rotrie $3.1
(In MM) Recurring Revenue
15-20 Employees $860K i
50+ Clients Adj. EBITDA ‘25 -

19% Recurring - -
EBITDA Margin . - . .
12% Revenue Top 5clients  Top 10clients Top 25 clients  All Clients
. ° 67% M Equipment Sales  ® Managed Services Cloud
23-25 CAGR

Customer Sector Mix
O Non-profit

B Construction
@ Senior Living

$597 13% 13% BCLGE

Revenue A
(Thousands)

Managed Services
(includes Cloud)

$3,015 67%

Product Resell $881 20%

Professional
Services

Other S <1% 8%

15

BICPA, Wealth
Mgmt, Finance &
Law

Key Financial Metric

Value

2025 Revenue $4.5MN

2025 Gross Profit / Margin $2.8MN/ 64%

2025 Adj. EBITDA / Margin $0.86MN / 19%
2023-2025 Revenue CAGR 12%
Managed Service Revenue $2.9MN
Recurring Revenue % 67%
Largest Customer Revenue % 12%
Monthly Recurring Revenue per Customer $5,300

Key Founder Priorities

*  Founder wishes to transition from current role
into one that allows him/her to leverage his
people management skills including cross-
functional team building and management

¢  Willing to stay from 12-18 months to help with
transition

e Open to stay within the buyer’s larger
organization and develop other opportunities
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